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STRATEGY NAPS:

CONVERTING IMTANGIBLE ASSETS
INTO TANGIELE OUTCOMES
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iun : Robert S. Kaplan way David P. Norton, Strategy Maps : Converting intangible assets
into tangible outcome (Boston : Harvard University Press, 2004 ), wiin 33.
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management processes)
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(2.2) enugdnsalunisudindegnan (Customer acquisition)
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(3) aszuun1stuaruuinnssu (Innovation processes)
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3AYARINTIBULUIAALALWAI LIS UTANTTNANAATRINARTININ Taaldszaziian

n.N.9.
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fous 2-4 1 wagnisUsuseday ngunaein1adenu uazinusssnasdnsiinasiving
Auunnnnit lwasegnsAansisalsitunaddlsznauiie 4 dsea1silisae
athetiaadiladvilaniannnnii asannitnsruunsaseqadifuintiuain
AITYTAUINITTENINO LA UTE LA UA VLA UTEHL I AL NMINERNRVE) Neiliiasnm
nszanuNsENvAMA1TusTETENUadavAns Iis L Tlusald Ldatnedatiu

AMSEEUILRLATWRIUN
yaansluasdnsiuiunssnfiunsstunsznumsassaad tnawmwizluiEasuas
ATURWITTANISAUNSNETNI UG0S waLNRENEMTHZ9AMAT  WHUATWA 2
Hunsuanslviiudednwaranuduiusidanlavaansziunislunsasion e
Tuszazem Widuasdns Taaandedinisdsuusedunswdfidudaclilédlvisanndas
ALLNTARAT
WNUATWTA 2 Aunndidudadlildazdasgnifuuselitinduansaansiiia

A5 AUALADIANT

e Asasaatussazan Widuaseans
UMY

ANSNU — " <

n15U3u nswinlszansaw ik HgH asaunaianau
Tasvasvsuny || nsladdssiaamidunine AKNYNAT A58 le

A&UA || pannw 136 g FEUL ASIANS REGERl)
WAL Waowa || Aasss || nsAens A Baviusaiu ANAUA

AaNUIAURUS ananual

ATUIUNNT

P ASNAALAZRIAA NSULNBFIUYNAT NTRIRITA U5ualgonud§{iis /

JuAILLazLINIg LRZYAAINITA gu@/ usnnsina &vANuFuAus
ANSUINENEIRU A3V TLLU
Niuaavlildurinlnelu ) uarnANsLaa e
WHURIL DI NS AFAT AMUNSDU

NUNYE + nuduiiaya + NUIANT

= vinweauduay = szuudaya TausssuavAnsg

= nsilnausu = diayanugiu agHin

= AYAAINING = p3azadaya REEIoPRNELATH
Anau

AGAUASEaUg
warnaNswienun

Nn.W.9.
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nszuun1sas1va A (Value-Creating Process) fa
NTEUNIUMSTIUMTLIMNTIANSRUNTNE NI LA 1A Tealianuaddlsznauinddty Aa
(1) nrsvieurilasearunuuyse (Human Capital) su'léun

ANNE ANty AsHnaUsN LaraddAAINNEaA1eq  defidndudusau

o

Aotl

nnw

Nn&n

ee

e

o

»  AsARUANFNIULTIYNSAIENS Vi Trd1u15a
ATMUARNTIOULADIUARINTIALUUITENAVINY tRan15UIWIa9Ans NS
ussanadsaauiving datroiduluudsn Chemico  doifluyisnduirlu
anaunssuafl Mfinagnslunsiansfunaunuideansaans taansidains
229U ¥ Tan1alunisasdnNuduRus Taaasdudmnsuasus¥niiugnén
franagnsFIna it mnsuas 3N ldudn uazansawauIanssu v
AATIMNANNGAINTURIRAADENILYIRGY

= AsAnuanaANiifidANssauzaaIUAaInNg oV
nang aztiluaaauiigludruauiauaiuisa (knowledge) winseaiuAuley
(skills) wagArfiauauLiia (value) denmuantidifoanssousivaniiaialiasdns
gru15adldldlun1sdatdan A1531991u nsRNaLsH LagNIsWIUILARINS
TigaaadadtnunsauALAILKNUIIY

UHUAIWT 3 uaavsIag192a9A 1A IRUANTALAUFULIAL TIAUTTAUSUIIYARINT
luy51¥n Chemico

S

The job-specific skills
required to perform the role
effectively

The job-specific knowledge
required to perform the role
effectively

Values

The general values and
behaviors required to
perform the role effectively

n.N.9.
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= asUssiiulscansninnacdaussausaalaaing
unguUTIgNsAAASAIU6E199 doanu1saRaTaldluvalanie Weann
nan1sUiifoudinyanawardnaainiaaill Tasa1aldiga1siliuaains
svifiuauiasainnistfifouluning udnitnanisdseifiuauiasunHrufiarsan
wazuITadulfivAulayul wiaaraldnisdseifiunauuy 360 add1 LazA153y
diafauiululseiduizasnisuiidonuluniidanngiderdaslunndu delunis
ssifiumaihasBusasvanudilafdaauludasaasilssaoduasasdns

wavidinladonaasviaunduiifianuminadmdunisdjifonuuarlssangainns
vinou geaziiludsyiamisianiswaiunliuilsenisvineuluauraa

»  AasvnHunIsiiciuiladadrunuuueed Tunas
ViU gnsAIdgasdIaTiian1s319unulun1TuTuIsIanIsuasWuUN
niwennsuyraiduldanudnraranudainisuadasdng doussyuunsidandss
nsinausy warn1sWauain alvasdnsanuisallgnaduana ldsdu way
AUAILANITAYNUY Mat1vuadud¥n Chemico finsAtnuasduuuuay NENIIU
eansA1ans 11 8 ndu Taadatihvunaanunsanaasiladadrunuuundlise
sa0ay 90 dhavunmsidi i ldinuanasiauivdnnisaidgyidasanisussy
nseaadd9nany iy SatsYaugnsAansdrunsnainsyaaaduuiiia
ffiuns delafinisinuanasgniiugiusiy 4 Useas Aa nsdadanunaing
Tni AsRaausuadvinuuLKy MsWauInrelaan1sU iR ulde wagals
g519ia3azaianisuanildauasdainusuazdsedunisalseninedu uanannid
fo'lddalnonagnsdoinunzay Aarusairldgaudnsaauivanalu

vivensAdasnladnualunguoutivansAaasusazeaiusa’lal

(2) arsvienuriladaaruyuziayazrsausnda (Information
Capital) dayasssunaduiladaiugsrudrdalunssiiunisssronaaidinsy
seuuLAsgAagalnil dulladdlsznaundn LAY sTUURTRULNA ssuugIudiaya
N5IALALTIVTINIAANS wasiAFanaa N TianTavaastiayasnsaunaAiiali
uuvidediayadnvdsuarasdanuindnuadaddns adaduiiayasnsaunads
anwaztduiaenduiladasruninennsuurdnanma Jaaadundsldaudne oy
2avANUARUlULNSA &S

*  AasAvuansaudaviladgarunudayadIsauLne
favdlsynaundnativiiangavdiu Taaludiuusnda sTuuTAsIFZ 19N U Y
walulafiasaumd dodsenavdliassuuwmaiulaf  ssuue3aznanisdasns fu
FTUUAITIANTAARIEAE 12U ANTINILKNUUTELNEnIaUN U ITavnsalantdu Taadl
ns¥anistvianuisaliiadnsaliadasiiasniehaaiuayunisarfiunis ety
atofilsz@niaw  warluduiisadidaindaciianunsaliild

n.N.9.
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Tussuuasauna (Information Capital Application) syufivgiudiaya asdadus
wastnATulad

Walaunsaduundnwasnislidiniasiianiaansal
WasTuguunisenLiunsyuIueunas information  capital  application ‘1éflu
3 dszian Aa (1) Aasauauunisafiunislunszuiunisvingsnssu tiunsld

LUUAILANNTTANTUNUA N LU LLHUIUFINTTNYARANT  (2) na'lniizhalu
A153LAT1EY NTEAINN waznsuantldaudayaiiias sInieasdaINseN9n
way (3) msdsudsusluuy Teansdsuldsusduuunsatfiufanssun1egsaa
1a9a9dns doavdAlsznaute 3 drudl Warhudszausnudundrandudnway
2adnsausuInvatdunisiudayasgsaund (Information Capital Portfolio)

» AasAavilaaarunudayadisauinalunu
gusadaas Taangudrisindusdasqualifinisinasavuuinivaanusiutiaya
grsdundlddarnvlunnudeidivgnsAidnsuadaddns luavAnsnidseay

a wva

Anud g uluaYaliinisdseyuidedfiidinng (workshop) anatumss
AMandINNTAINUALKNUENSAEAS Folunisiszradolfiianisusazaiefay
WarauInsluisasn1svunudansidaidudayassaunauintyu (fagann
LiinHnseuinunanndinoudua1siani1sild nnaiuaunstiuing was
nnduudu IT vinliAsnisdassuaruanildsudiayadiilulseiamisanis

sfiunsiduldanunugnsamansidivualdadnoflssangaiw

»  msudssfiuenunsantuiladadrunudayadnssume
datilunrsssiiuanunianduiiayasssundiiagiuguunisa i iug e aag

(3) nmisvisuurilavaarunuavans (Organization Capital) 49
Usgnaudlg TausssuadAng ALHUT ANTIAMITEULUUINIIAITUIUITUALANS

]
o o o

5197 u9U WWalvinsusvisyanis@unindaidudaslalalutladans 3 du
WaAana §uduisdaslimanudrdulunisinuailadadrunuasdns doiduilade
AdmAuaussourzasaddnslun1siiuindau wazs1s95nIA1TAILTUNTTLIIUANS
TunsUsulfaulvisnunsaldguilhvanazasunuansaanslé Tnafinuasdnsi
Huilaerdnlunisu3nisinnis wasknauuaunislininensioiuduniwei
Fudaali'ld unswdiiudadld wazdunindnionisidunndseian Walviussa
hiseaodauunugnsAansuadasdinsaulaivua'ls dodl

= Jeuusssunialuavans (Culture) (fukavuavnns
Fusuazanuttinlalutusia AFavdd wazaAtiauagdnsg

n.N.9.
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= a1z (Leadership) nsigusmislunnssdudun
AAMUFUTATLALIWALRHUCRUAUGILWUINUIT ez INITaUIWIadans 1U Ty
AdmeunAIualIlugnsdansle

=  asdiuuee (Alignment) nsinn1suAARLAETANIIUY

Tiduldeunsauihvunauagasdng wazn1T&s19UTIq9la Wialvigunse
duirdaugnsaansirussatihlsegodnanuasasdns’le

= finuuaznsuanuliauasdainug (Teamwork

and knowledge sharing) FuifluZasnasnisasrofinounasnisuaniliau
Uszaunisaluazasdmnuiiivgnsaaansdidunasiunialuavdnsg

wnua B nsAmansazuandlitiudonisusuil ey Gofly
NAaN1NNATTEILTUNITANNYNEAEAT LAY NAAAULI 1Y AsTuIuUNITVinIuly
siuuulvi vidagnéaihvinangulni udu wazn1sdsuildauviariiasdonasa
asuldsunaslunadinssunisvinauuazafiaulniluasdnséne dederidasvin
dududuusnAdanisimuadseiduinszuadnisil@aunilas (Change  agenda)
TaaRITUNNNENSAFAT VAN UavAIANT TdoTngiseaedaradtuun'ldluaas
fnwaivda nsUfuldsunadnssuiiyeiudasnisasrvnaarliidugndiua
asAnsluszazan way nsdsuldaunadnssuiianisudnisianisiciuld ey
ansAans Neilwadnssudesinwuiuldlanlunszuiunmsaiionadl fa

= MsiuluBasuasandnilugdey (Customer focus)

" ANTHIWAUIUTONTTU LUIAALTIRIIIRTIA WARSAITUTUS
AL (Innovative / risk taking)

» A59LTiuNsELIUNATRaNaANUFEAINTUANTII LR U LU
uwmatiauAlailagvidugnédn (Deliver result) goifluignissrdeylunisuiia
ALALtiaf LI TU

uanandl lunsdfiugnsaansaddnsaiafinnsdsuildau
wakinssuludnraizeingg Lau

» A5 9ANULENTATUWUSAR gnsA1dmas wazAtaNuay
avAnsTvunndu

" ANTRIINTLTURNAAAU
s Madlalam&Wiinsdagsduuu e

= A5Vt dluiiy

n.N.9.
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atin9lsAnn Nifiavdnslafazaiuisaitnanniswonuaiiug
UszenaldlunisdFutdasunginssuavanslaatitonsudiu usaraagtiunldmey
U/ BULLYVINUY

Nagnsnsasrenaan

lunsdavingnsaansiu udmsiniudasiarsanludasnagns
nsEsAANfidn R asINTAILATRanAdaAud N azaaaindseaed ans
Mwasdnsldguaduaniauilddivua'ls denaansiardayduiaaul
flaaifuiiu § 4 nagns desa'ladl

1) nagussunuen (Low total cost strategy) doiflu
nagnsAfanlidluvaiag asdns Taansinduadudiuarudaisifisiatdauien
Wauaudsudusnmluviasaaraniid 'l uasiiufinsinnaan1nlilédunasgiu
FIMMINTUINsTAgnAIaLldsumIuazaInlun1sdian fiduduarudaislviian
watnuaie dotduananisiiu Southwest  McDonald’s  Toyota “a“ #useay
anudsaiuatiegelunisauasnauANGadnIsuadgn@ luizaduas Auduay
13nsismtanend Asunsardalédlaadgzain MsusnsinaEILazduaAITAT

2) aagusnistiluinlundafavivarusnis (Product
leadership strategy) funagnsluBasuasuinnssuiitinasie iy 13¥n Sony
Mercedes Intel 184 ANAA&UALATUEATAYIIuTAUTanssuaTaINTIa 1A
douwsiagfisnadaudnsgousdAfinaugndranuiulitiasfisulauazwianiiazda

]
o a o &

3) nagusnIsaTANudURusnafiugnd (Complete
customer solution) JuA1TaURIANNGADINITUAIRNATDLNIATUINAT LAY
U3Hn IBM  finauadudivarudnnslussuumnaluladssauinafiasuigeas a1
fnwazanudadnisuazanuIniuuasqnd unuianinduauianssuiiaraie
ANatnouZENaug

4) nagnsnisiulidaaa (Lock-in) Taaalagfiduduae
u3n1stusduumanisiignéfinisldadrosaiiiae uazninazil@auazvin il
A liEnasnntiy denagnsuuy Lock-in fifluiifiauatnounsuaialutionaissud
90 dotflugauadiAsEgAauulIlni Mansunssusiviayassaumaiusiday
fetfuszuumaufiaaasifeo software uaz hardware saudd internet wagszuu
waTulafinenisdaanseneg naraunduiladudda v3¥ns1visaanniniuai
Adlusduuuaniglaansitauadudinazuinisidegaanuaulazasgndiivian
lifatinosiaiiag iy 158N Microsoft  Useauadnudnsacdiuatrounniiiasaind
software uay hardware doilaqifunarafumnassruildsuianialy wasiiluais

n.N.9.
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and1nsuguaesadufiasiditundeiuluaaia Sneningndiazil@aulalld
u3nITAINUE¥NauAal1dadiaa ldinageiulunisiazsavdiaansallnne
%a uazanatduszuuilisansufussuuunasgrunall

Masranaaunudisideygnsardansuazrnisianagunulfiians

LHUKRILEINEAIROTILABUILEURNNTT LUANRUDIANTANRAT LAY
hlsyaedfidaiauaasnisafinveu Hulddinisudmsianisdunsweaidudag
14i"lé uag Balanced Scorecard agahaudadiinisegoduadunuioL iy namans
unisiama (measures) wagnisinnuadiluung  (targets) doasdnsasdasd
A5vuKNULfIiEnNg (action plan) wazaisuanisianisnsnannstiaiuisaguay
sativunaauidiivue viaaradaaunudjidnisdenaidindunisieude

ansd&ns (strategic initiatives)

wnulfiidn1sdenaiil amisdasiimnusanndassasiusallseifiu
ANaAIENS Lazurnudiicinsidaisidudnwazifianudianiavilsyanuduiiu
g G Qs

Sundloduidiendu dolundardseduansaansfiinazfisduuunissfiunisiiu
SNHULIRWIZUDIAULAY

aulszdugnsAansiin “Quick ground turnaround” wasanansiiu
funusi douumAandidundnnisdrdylunsauzasnszinunisaiionuauag
asAnslunsiaziivdnisandrlusiadanien warasauaauldden1suinisingg
faal sudetinvunanisiiusaldluauian v3snandunuiaaidiiuiy
wiasfiuuargnFaitwudrdafivvinfisniy devinldaunsadadasaiuinisila
9170 dusafivnegndifingldtianviunldudans wagvinianusavind'ls'lé
auanITaeNY U uwnuaIwid 4 Ldudaaslviiudonininunulodansaansly
1 lunsfiuiafauaddns Taaanign1su3nIsIan1s&uningiudasluls wiu
nszauAIsEsAMAT lianiludasuasinweaisvinouluwu ng asd¥uilye
syuufiayadIsaUNA aaanaunistiuldauidnisvinouzasiminianaiuy
idanAdaddugnsAI&nS

TuwnuaIndunaNduldugnonisiananiu Balanced  Scorecard &du
dsgnaudraddianasaivuazasusaziihlseaedluunufoidansaans
sHudounulianisuianissEuiivansaans uasninannsnaindusans
ussatihdseavd

n.N.9.
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a va

TunsivsEnldaiinuauwaul§iian15135u 8 Usenns desrefinnuaideay
sdamnudITInasgNaAmIEns LWTzuInIuNulfGaslaaaualilasdonali
TigrusaussatindssdiA lanazIvasANUFUNUS LULTILUAURTHAANAUA
wigll1é fatroiu nsilnausudmihfnanafiudiy uaznisuusitsyuuiviaag
asvna1zasaniFaifludasidiiudavin wmwserinindntinAludinlassuy
vEa'laifiusegelalunisiiazdsuilenisufieruacieazedondl Aliarunsasdiu

gnaraaslitianadsale

= o , - o o oa
BAUAING 4 6261971541V NEAIRATUAEN1TIANA 2gunuilfiitinisuag
AVEAITUUA U UANT
Strategy Map Balanced Scorecard Action Plan
Process: Operations Management
Thenias  Goren Thrmmound Objectives Measurement Target Initiative Budget
» Prefitability = Market valus = 30% CAGR
u Grow revenues = Seat revenue = 20% CAGR
= Fewer planes = Plane lease cost = 5% CAGR
D O e e sy see | [V R IS e e IR P o COm
» Aftract and retain = #repeal customers |w 70% = Implement CRM | w $XXX “
more - # = Increase systam
12% annually| | = Quality u SN
= Flight is on time n FAAon-timearrival | = #1 managament
rating w Customer loyalty | m $XXX
= _I..x_!\-:uixigiloff_____ = p_usl.omer ranking n #1 i program
= Fast ground = On-ground tima = 30 minutes = Cycle-time . SXXX i
turnaround oplimization
u On-time daparture’ | = 90%
= Develop the = Strategic job = Yr1-70% = Ground erew = FXXN
necessary skills readiness ¥r. 3-80% training
¥r. 5-100%
= Develop the support | | m Info system s 100% u Crew scheduling | = $XXX
o i iy =17
Crew scheduling
» Ground crew aligned| | = Strategic awareness | = 100% s Communications | = $XXX
G:::"d with strategy = %ground crew program
SpriniEat stockholders = 100% L] Ewmflb;y:htlapsm = SN
= Plan
Total Budget $X00XX
7y : Robert S. Kaplan way David P. Norton, déwuéa, wiin 53,
N.NW.9.
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Taaasl nsvavinunudadognsaansiiuizasuasuuinienis
1En1saddnsIilseauNad I3 wastvgnaduanaad1ofilscdndain Taalv
ANUAIAYAULNUENEAIFATTUNITUTUITIANNT HIUATEUIURSIIAULAIAaTY
a9Ans TaafinisAnuaihlssaoduasnsauuuInIgnIsasIInaAIuadaIdns i
aztiuluisasaadsanuauisalunisuladanasaransligununisdfiaouase
warlatawizadiefie nswauyaaInsanaluasdnsfiiulssidudrduyidad
A3ELTAUNNTRENIR3INY LNTITIALARINT LETUAITWRILILasARAINLEN 1R TG

a wao

ua? Agvirliausaingnsadas Tl viiAanalaaiiowiazeg

&2
aiiueali/ @,

I0 an&suInaey 007 WuUALY

WORLD OUT OF BALANCE (auauuelvigiaiu
asendnlunInasauguaaiuasas1vnI1ud11adoanin
mnz/mmuz/amaaTaﬂmﬂuaﬂ Taafiiauliinamuad
mm:ijL'ﬂuﬁaoﬂ‘nss”\aoﬁmuﬁnsoa%waoﬁnﬂmj finng
Usuulagunszuiunisvinouliiatnvsaliiay uazaannaag
Audgawasildsundasuasianaiauan ivanagvinliiinig
wmmLﬂsa\mammmmmmmsmumdaé’mmwmmaunﬂma
winnsalinafiaiaasiindunasinanssnusanddnsuadnu

fudisufo'ldiguanuzasauuuIANNAA NI aN ARty
Ujid‘legnaasAuanIwauniase (Practical  Framework)
Tmmam"msusmsmmLﬁﬂomﬂ‘lmnsnm‘ianmmaﬂuuﬂao
Tdludn s ARIRIBIAUNINTY LALLEUANNNDITIATY
Usziauinnisuamisauluauiaaasti Gy AugnIwILIAdaN
Tating

n.N.9.




